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oo INDIA PROGRESSION OVER LAST 2 DECADES

India — Then and Now est:m:ies
Key parameters 1991 2023 Change (x) 2025E
Nominal GDP $0.3tn $3.7tn 10x $4.5tn
Share in world GDP 1.20% 3.10% 2.6x 3.50%
GDP in PPP $1.7tn $11tn 10x $14.6tn
Per capita GDP $318 $2,449 8.0x $2,830
Forex reserves S5.8bn S600bn 100x

Market Cap (USD) $47.7bn $4,200bn 88x

Bank credit to GDP (%) 20% 55% 2.7x

Source: IMF, Ambit Asset Management



———=eoo |INDIA — TORCHBEARER OF GLOBAL GROWTH

India’s contribution in incremental global GDP in CY28 over CY23
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India stands at 4% of world GDP

With sustained growth, INDIA will contribute ~ 8% to incremental global growth over the next 5 years



— oo INDIA — A LAND OF MULTI BAGGERS

% of Multibaggers among the Top 500 Stocks as per M Cap
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l INDIA stands out in terms of wealth creation compared to any other markets.
® 25% of BSE 500 stocks delivered 10x returns in the last decade as on 30" Sep 2024

® 11% of stocks in Korea and 7% in USA attained similar feat




oo INDIA CONTINUES TO GROW THE FASTEST

India’s growing GDP ranking (USD terms) India becomes ~ India’s GDP
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Despite widespread global uncertainty, India is expected to grow above 6 percent over the next five years
® Key factors being continued strong investment, still-growing private consumption, and digitalization-driven productivity gains.

India will become 3™ largest economy soon and on its journey to become USD 10Trillion within next decade
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——® DRIVERS OF ECONOMIC GROWTH

Factors Augmenting Economic Growth
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Favorable Discretionary Manufacturing & Digitalization Reforms
Demographics Spends Exports & Financialisation & Policies




FAVORABLE DEMOGRAPHICS

Working Population

Working Age Population, People mn

Additions to Working Age Population, People mn

(2021) (2021-2031E)
World 5130 438(100%)
Africa 774 1 241(55%)
Row 799 1 107(24%)
India 940 —_ 97(22%)
LATAM 443 1 31(7%)
Indonesia 188 | 16(4%)
Rest of AX] 206 | 5(1%)
us 215 | 3(1%)
Japan 74 -5(-1%) |
Europe 482 -24(6%) | Figures in () indicate share in world working
China 1011 -32(7%) age population addition
r T T T T T
-80 -30 20 70 120 170

Source: IMF, World Bank, Ambit Asset Management

Period of demographic dividend in large economies
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Source: Ambit Asset Management



———eo-o SURGE OF THE INDIAN AFFLUENT

2023

(iﬂggszli\ﬁg(:; Total households ~339mn

High income
(US$ 13250+)

Upper middle - class
(USS 9600 - 13250)

Lower middle - class 105mn
(USS 3600 - 9600) (31.0%)

Low - income
(<USS 3600)

2028P
Total households ~363mn

115mn
(32.0%)

e e

CAGR
2023 - 28P

e T

2.0%

Note: (1) Annual household inome range: High-income (INR 1.1mn+), Upper-middle class (INR 0.8mn to 1.1mn), Lower-middle class

(INR 0.3mn to 0.8Mn) and Low-income (less than INR 0.3mn)

Source: Redseer Estimates, Ambit Asset Management



———e-o SURGE OF THE INDIAN AFFLUENT

Indian affluent and masses segment projected to grow ~60% in next 4 years

Indian financial wealth in Sbn

Segment 2021 2024 2028P

HNW & UHNW 1,535 2,226 | < 3,512
Affluent 217 321 516
Masses 2,148 3,012 | clevs 4,516

INDIA will witness unprecedented growth in Affluent class driving discretionary spends

Rise in income will also drive financialisation and channel savings into equities

Source: BCG Global Wealth Market Sizing 2024, Asian Private Banker, Expert Interviews, Press Search,
Investor Presentations, BCG Analysis, Ambit Asset Management



—oo MANUFACTURING & EXPORT: KEY FOCUS AREAS

Government outlay under PLI
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Total government incentives: %2.7trn
Source: IBEF, Ambit Asset Management Source: GOI, Ambit Asset Management

Mobile & Electronics

EV & Batteries

Pharma & Devices

Solar PV

Steel, Textile, Food

Semiconductor & Display

India’s global export market share to more than double to 4.5% by 2031 providing an incremental US$1.2trn export opportunity.




INDIA’S CONSUMER STORY AT AN INFLECTION POINT

India nears $3000 per capita income mark —an inflection point for discretionary consumption to take off

#1: India has crossed the $2,000 per capita income mark — which has been an inflection point for
non-linear jump in discretionary spend in other countries

6,000 - Per capita GDP to reach $3000 mark by FY26E and to cross {5,264
5,000 - $5000 by FY32E 4,3657F
4,000 -

4 1,609
2,000 1,088
1,000 663
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Per capita GDP (US $)

Source: Gol, Spark Research

#3: Sharp jump in consumer durable penetration from Indonesia; Penetration of durable products
rises very sharply once a country crosses a $2000 per capita mark
i Indonesia: % of household with a Refrigerator
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——% of household with a Refrigerator
Source: World Bank, Spark Research

#2: Discretionary spending rises as increase in income level drives households to shift their focus
from providing only the basic necessities to discretionary spending

51%

FY95

i

19%

4

14%

40%

FYO5

13%
7%
16%

16%

33%

FY15

25%

FY25E

Source: CSO, Spark Research Transport includes purchasing a car, 2-Wheelers etc.

Miscellaneous goods & services

Recreation & Education

Health Care

House rent, Fuel & Power

Clothing & footwear

Food, beverages & tobacco

#4: Outbound travel from China jumped nearly 10x by 2014 from 11.5mn in 2001

200 Total Outbound Chinese Passenger Journeys (mn)
4'|55
150 India is here |
27mn Indians travelled 107 E
abroad in 2019, same as A i
100 . g i I
in China in 2004 | i
50 i !
1.5 2 | |
0 4 : 5
58933886832zl
o

SRR 8RR IIKRRKRIELR

Source: World Bank, Spark Research



2| Identity layer

¢ Aadhaar-led Identification
1.4bn Aadhaar generated

118nn authentications
done (18% YoY growth)

¢ Digi Locker
Registered users:
300mn (32% YoY growth)

Document issued: 7.7bn

® e-KYC
Total e-KYC transactions,
19.8bn (22% YoY growth)

+ GSTIN
>T14mn registered
taxpayers

———=eo-o  DIGITAL TRANSFORMATION

) Payments layer

¢ Unified Payments Interface
FY24 volume: 131bn (57%
YoY growth)

FY24 value: Rs.200trn

+ Aadhaar-enabled
payment system
FY24" volume: 1bn

FY24 value: Rs.2.6trn

+ CBDC

9 banks currently in pilot
4.6mn users onboarded
| UPI Lite

37 banks live

12 other apps live

L
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Data layer
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» Account Aggregators

Accounts liked: 7Tmn
(400% YoY growth)

Entities live: 370+

, National Health

e-Registries
648mn accounts created
(60% YoY growth)

397mn records linked

, Public Credit Registry
360 - degree database
of all credit info of
borrowers

)i Goods & Service Tax

Taxpayer base up 40%
from Apr'18

India’s foundational digital infrastructure has significant potential to raise total factor productivity

Facilitating innovation and accelerating financial inclusion.

¢ Open Network For
Digital Commerce (ONDC)
Live in 600+ cities

Monthly transactions: 9.9mn
(~1.8x of Dec’'23)

¢ Open Credit Enablement
Network (OCEN)

Aimed at bridging credit
gap for MSMEs

+ National Digital Health
Mission
22mn health IDs created

, Public Tech Platform
for Frictionless Credit
(PTPFC)




POLICIES & REFORMS

GST Implementation
Credit-based tax system which replaced 1000s of

different tax rates and policies prevalent across states.

Bankruptcy Law

Bank bad asset ratio 4%, down from 11%
in FY18; Banks Tier-l capital at 15% -
record high levels.

Demonetization

Targetted large cash driven economy; led to
much higher income declaration and formalization
of economy.

Source: Jefferies, Ambit Asset Management

Path-Breaking Reforms

RERA (Real Estate Regulation Act)

The Real Estate Regulatory Act of 2017 helped
cleanup the vast, inorganised property sector.

Formalization/Digitalization
India’s UPI, UID driving fast digital
payment adoption; plugging subsidy
leakage in the system.

Inflation Targeting
CPI halved from 10% before 2014,
reslient against global inflation post Covid.

Political stability coupled with structural reforms, high score on Democracy will ensure strong growth
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Source: Bloomberg, Avendus Spark; Data as of 30-Sep-2024

INDIA'S WEIGHT IN THE MSC| EM INDEX HAS ALSO INCREASED

INDIA’s weight in MSCI Indices has tripled over the last decade
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———eo-o INDIA OUTSHINES OTHERS ON EARNINGS FRONT TOO...

s MSCI India PE (x)

MSCI EM PE (x)

mem MSC| India Rebased

MSCI EM Rebased
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———e-o INDIA PREMIUM TO EM WILL SUSTAIN

Recession years 2008 2015 2020

India -15% 3% 14% 1%
China -13% -3% -1% -6%
South Korea -41% 5% 16% 7%
Taiwan -71% -1% 30% -14%
Russia -3% -42% -36% -27%
Brazil -19% -48% -31% -33%

Source: Bloomberg, AMBIT research

India’s earnings has been more resilient than other EMs during down cycles.
Notably, strong consumption led economy has ensured INDIA resilience during global downturns.

Predictable earnings growth coupled with lower volatility will ensure sustained premium for INDIA



WHY INVEST IN SMALL CAPS?
o



oo SMALL CAPS ARE NO MORE SMALL

Increase in profit pool helps companies professionalize themselves — Companies are able to hire professionals across Finance & Accounts,

¢ Compliance & Legal, Sales & Marketing, and various other business functions which was difficult to pursue while the profit pool was smaller
and were more dependent on family & friends for those functions

® No of companies of scale have increased massively — Higher promoter holding represents higher skin in the game which for minority
shareholders is very critical

°® Strong FCF generation has led to significant balance sheet deleveraging for small cap companies — Deleveraged balance sheet should
trigger capex spree across small cap companies

° Liquidity in small caps have improved — Investors can participate in more number of companies without taking higher liquidity risk compared

to the past



———eoo CONTRARY TO POPULAR BELIEF, SMALL CAPS EARNINGS ARE NOT CYCLICAL

Small cap companies have delivered much higher EPS CAGR — EPS CAGR for small cap companies is significantly higher than large
cap/mid-cap companies across FY03-08/FY08-19/FY19-23 periods

Resultantly small caps have delivered impressive returns — Small cap companies have delivered impressive returns across these years and
also delivered impressive alpha

EPS CAGR FYO03-08 FYO08-19 FY19-23 Nifty
% allocati Small Cap 250
Large cap 27.5% 5.4% 10.1% 6 allocation mall Cap
MidCap o 6.4% 11.1% Top 5 Sectors 75% 60%
«"$mall Cap 185.8% 13.2% 213%
......................................................... op 10 Sectors oco -
Small Cap 36.1% o —

index return



——oo SMALL CAPS HAS SEEN SIGNIFICANT AMOUNT OF DELEVERAGING

Significant deleveraging happened during FY09-23: Net debt:equity for nifty small cap 250 companies halved from 0.56x to 0.30x over
FY09-23

Majority of fund raise by small cap companies is offer for sale: Since 2021, 70% of capital raised by small cap companies is offer for
sales and balance is capital infusion

Small cap companies have seen significant Share of fresh capital has seen significant decline for small cap
deleveraging companies since 2021
0,
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———eoo SMALL CAPS OFFER YOU HIGHER EXPOSURE TO DOMESTIC SECTORS

Small cap have lower exposure to exports: Share of exports as % of revenue is ~12% led by relatively lower weightage to export oriented
sectors like Pharma/IT

Nifty 50 has higher exposure to exports: Share of exports as % of revenue is ~23% led by relatively higher weightage to export oriented sectors
like Pharma/IT

Exports as% of revenue os much higher for Nifty 50 companies vs Small cap 250
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MARKET CAP BUCKET FOR SMALL CAP COMPANIES IS GETTING BIGGER WITH TIME
ALLOWING MORE ROOM TO INVEST

Market cap of 251 company has seen consistent expansion: Market cap of the 251¢t company in Dec’04 was 54.40Mn $ and this has
increased to 3794Mn $ as on 30™ Sep 2024

Large universe of companies to invest: In the market cap bucket of ~521.6Mn $ to 3794Mn $ there are more than 500 companies to be

invested
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———o-o SEVERAL COMPANIES IN >RS150CRS PAT BUCKET

Number of companies with more than 150crs PAT have doubled in the last ten years: In FY13 there were 249 companies with
>Rs150crs PAT and this increased to 533 in FY23

More than 750 companies with PAT of more than Rs100crs: In FY13 there were 406 companies with >Rs100crs PAT and this
increased to 780 in FY23

No of Companies across PAT Buckets

600
533
502
500
265 407
379
400
337 351
299
300 b 257 279
o 214 213 - 196 204 207
200 157 174 158 108
—_ 1
94 105 101 01 04 105
81 81
100 77 67
0
FY 13 FY 14 FY 15 FY 16 FY 17 FY 18 FY 19 FY 20 FY 21 FY 22 FY 23

50-100 === 100-150 e >150



———eo-0 HIGHEST ALPHA GENERATION HAPPENS IN THE NEXT 500 COMPANIES

l Highest alpha generation happens in the Next 500 companies by market cap bucket; 10.7% of companies in Micro caps go on to become mid caps and 45.2% of

companies go on to become small caps over a period of 10 years

caps is far lower at 10% and in mid-caps at 1.6%

>50% of companies in Micro caps go on to become mid/small cap
companies over a period of 10 years

FY24

1-100 80.0% 16.8% 2.1% 1.1%

% Shift from one category

101-250 16.7% 53.8% 23.5% 6.1%
251-500 1.0% 23.2% 51.2% 23.6%
501-1000 4.2% 29.7% 65.6%

® Companies which became small caps gave a CAGR of 29.3% and companies which became mid caps gave a CAGR of 46.6% over a 10 year period

@ Stock selection however is very critical in this bucket given ~50% casualty rate; faulty selection can lead to only 6.5% CAGR over a 10 year period; casualty rate in small

Micro cap companies which become small/mid cap companies gave
CAGR of 29.3/46.6% on a 10 year basis

FY24

Avg Performance CAGR

1-100 15.7% 7.5% -6.2% -32.7%

101-250 29.4% 18.0% 5.5% -17.5%
251-500 45.6% 29.6% 16.2% -8.3%
501-1000 46.6% 29.3% 6.5%

Identify good stocks in the Next 500 bucket by market cap



oo PRICE DISCOVERY IS INEFFICIENT IN SMALL CAPS

Small caps are largely undiscovered with low analyst coverage and lower liquidity resulting in valuation
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Size of Bubble signifies trailing P/E Ratio (x) as on 30/09/2024
ANR refers to No. of analyst covering a particular stock

Source: Ambit Capital Research.

0 UN-DISCOVERED with low analyst coverage:

On average only 7-8 analyst cover a small-cap stock vs. 45-50 analyst

coverage for large-caps

+

O LOW LIQUIDITY is a challenge:
Daily Trade Volume of a Large-Cap company is Rs 464Cr. whereas for small-

cap its just Rs 11Cr.

O UNDER-OWNED with low Institutional ownership:
Large-Caps, with an Institutional ownership of ~55% are over-owned by
Mutual Funds & Flls vs. ~15% in case of Small-caps



RISK DISCLOSURE AND DISCLAIMER

“Ambit India Ascension Fund” is a Restricted Scheme authorised as a Category Ill AIF registered under the International Financial Services Centre’s Authority (Fund Management) Regulations, 2022 managed by ‘Ambit Investment
Advisors Private Limited’ (Gift City IFSC Branch), which is registered with the IFSCA as a Registered Fund Management Entity (Non-Retail) under the IFSCA FM Regulations.

This presentation / newsletter / report is strictly for information and illustrative purposes only and should not be considered to be an offer, or solicitation of an offer, to buy or sell any securities. Neither Ambit nor any of their respective
affiliates or representatives make any express or implied representation or warranty as to the adequacy or accuracy of the statistical data or factual statement concerning India or its economy or make any representation as to the accuracy,
completeness, reasonableness or sufficiency of any of the information contained in the presentation/newsletter/report herein, or in the case of projections, as to their attainability or the accuracy or completeness of the assumptions from
which they are derived, and it is expected each prospective investor will pursue its own independent due diligence. In preparing this presentation/newsletter/report, Ambit has relied upon and assumed, without independent verification,
the accuracy and completeness of information available from public sources. Accordingly, neither Ambit nor any of its affiliates, shareholders, directors, employees, agents or advisors shall be liable for any loss or damage (direct or
indirect) suffered as a result of reliance upon any statements contained in, or any omission from this presentation/newsletter/report and any such liability is expressly disclaimed. This presentation /  newsletfter / report is prepared by
Ambit strictly for the specified audience and is not intended for distribution to public and is not to be disseminated or circulated to any other party outside of the intended purpose. This presentation/ newsletter / report may contain
confidential or proprietfary information and no part of this presentation / newsletter / report may be reproduced in any form without its prior written consent to Ambit. This material should not be circulated in countries where restrictions
exist on soliciting business from potential clients residing in such countries. Recipients of this material should inform themselves about and observe any such restrictions. Recipients shall be solely liable for any liability incurred by them in
this regard and will indemnify Ambit for any liability it may incur in this respect.

You are expected to take into consideration all the risk factors including financial conditions, risk-return profile, tax consequences, etc. You understand that the past performance or name of the Fund or any similar product do not in any
manner indicate surety of performance of such product or Fund in future. You further understand that all such products are subject to various market risks, seftlement risks, economical risks, political risks, business risks, and financial
risks etc. and there is no assurance or guarantee that the objectives of any of the strategies of such product or Fund will be achieved. You are expected to thoroughly go through the terms of the Private Placement Memorandum
(PPM)/agreements and understand in detail the risk-return profile of any security or product of Ambit or any other service provider before making any investment. You should also take professional/legal/tax advice before making any
decision of investing or disinvesting. The investment relating to any products of Ambit may not be suited to all categories of investors. Ambit or Ambit associates may have financial or other business interests that may adversely affect the
objectivity of the views contained in this presentation/newsletter/report.

Ambit does not guarantee the future performance or any level of performance relating to any products of Ambit or any other third party service provider. Ambit shall not be liable for any losses that you may suffer on account of any
investment or disinvestment decision based on the communication or information or recommendation received from Ambit on any product. Further Ambit shall not be liable for any loss which may have arisen by wrong or misleading
instructions given by you whether orally or in writing. The name of the product does not in any manner indicate their prospects or return.

This presentation is qualified in its entirety by the Information Memorandum/PPM/Term Sheet/Contribution Agreement and other related documents, copies of which will be provided to prospective investors. All investors must read the
detailed PPM including the Risk Factors and consult their tax advisors, before making any investment decision/contribution to AIF. Capitalized terms used herein shall have the meaning assigned to such terms in the PPM and other
documents.

Ambit Investment Advisors Private Limited (“Ambit”) the Fund Management Entity of the Fund, is a registered Portfolio Manager with Securities and Exchange Board of India vide registration number INPOO0005059.

Strictly confidential for private circulation only, not for public distribution. You may contact your Relationship Manager for any queries.

The Investment in Ambit India Ascension Fund is solely envisaged for an Investment Trust registered under Laws of Japan and the same is not available for investment by any other investors.
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Acumen at work

Asset Management

INVEST SUCCESSFULLY ACROSS MARKET CYCLES WITH AMBIT ASSET MANAGEMENT
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Successful investing takes acumen

The acumen to have a solution for every need
The acumen to navigate volatile conditions
The acumen to always stay true to character

At Ambit Asset Management, it is this acumen that helps you invest successfully, with products that stay true to character across market cycles

Website - www.ambit.co/asset-management

Email - amsales@ambit.co
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